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mom thought I was crazy, but in 2002, I took the plunge and became a full-time real estate 
investor. Now that I control my time, thanks to real estate, I’ve travelled to every continent 
on earth, I spend several weeks every winter in South America and I volunteer with Big 

Brothers Big Sisters and a local homeless charity in my 
community. I also get to indulge my lifelong love of music 
by performing live on a regular basis, both as a solo artist 
and as the founding member of the funk fusion band, 
GMJ Groove. What would you do if you had more control 
of your time?

Real estate, like all endeavors, has its share of challenges 
and frustrations, but I’ve learned to enjoy the ride—the 
ups, the downs, the smiles and the frowns. I think you’ll 
find that most things in life that are worthwhile require 
some effort, and I’m here to help you leverage real estate 
to make your dreams come true. I love to teach and I have 
hundreds of former students throughout the United States 
and Canada. Many of my students have found success 
investing in real estate, earning extra income buying and 
selling property for profit and building wealth over time 
with rental properties. One of my former 
students recently founded a Montessori 

School for kids in Jersey City. I started this newsletter to share what I’ve 
learned about real estate with you because lifelong learning has been one 
of the keys to my success. I share real estate tips and market insights in 
The Real Estate Insider that you can immediately put to use and in every 
issue, I answer a real estate question from a subscriber like you. 

Welcome to the Real Estate Insider family—I’m glad  
to have you on board. Your journey to financial freedom 
and independence begins now. Buckle up—I guarantee 
it’s gonna be a fun and 
fulfilling ride.

W_hen I was four years old, I noticed 
a price tag inside the cover of a 
children’s book I was reading, I 

thought to myself, “Wow, book equals money.” 
So I got a stack of white paper, a stapler, a 
magic marker and a box of crayons and then 
painstakingly copied the entire book, page by 
page (words and pictures). When I finished my 
masterpiece, I went door to door trying to sell 
my ‘re-created’ book to neighbors. This was the 
first of many business ventures I’ve attempted 
over the years--some were successful, but 
many like this one were not. I believe that 
perseverance above all else is the key to success 
because successful people never give up and 
just outlast everyone else. 

When I was growing up, I loved music and 
sports. I played soccer competitively and was 
an accomplished violinist. I was also fiercely 
independent and hated to play by other 
people’s rules. After missing several rehearsals a 
few weeks before a European tour, I was kicked  
out of the New Jersey Youth Symphony—I’d 
have to wait years to get another chance to 
travel overseas. 

After finishing college, I wasn’t sure what career 
path to take. I wandered from one unfulfilling 
corporate job to another. The pointless 
meetings, stifling bureaucracy and office politics 
made me sick. I stumbled onto real estate 
accidentally 15 years ago and, in my free time, 
began amassing a small portfolio of properties 
by partnering with other people who had money 
to invest. Although I was earning a six-figure 
salary as a director at a Fortune 100 company, 
I was miserable—it was time for a change. My 

The master in the art 

of living makes little 

distinction between 

his work and his 

play, his labor and 

his leisure, his mind 

and his body, his 

information and his 

recreation. He simply 

pursues his vision 

of excellence at 

whatever he does. 

— James A. Michener

Thou shalt never overpay for property.

Thou shalt use logic and never let emotions affect real estate 
decisions.

Thou shalt educate thineself in real estate.

Thou shalt shut up, listen, and think before opening thine mouth 
to speak.

Thou shalt do all thine property research and homework before 
buying.

Thou shalt put everything in writing.

Thou shalt be open, honest, and transparent in thine real 
estate dealings.

Thou shalt do unto others as thine would have done unto 
thee.

Thou shalt not let real estate attorneys make business decisions 
for thee.

Thou shalt put money aside for unexpected expenses.

35 Journal Square, Suite 426
Jersey City, NJ 07306
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D I S T R A C T I O N S

SHUT YOUR DOOR
While an “open-door policy” has its merits, it also has its downfalls—
namely, it’s a huge distraction. If you really need to focus, shut your 
door (if only for the time being). Who knows? It could motivate your 
employees to take initiative and put out their own fires. If someone 
does enter your office, stand up. In most cases, you standing will 
dissuade your visitor from sitting—keeping your meeting short, 
sweet, and to the point. 

MAKE A LIST
But don’t let it get buried under the mountain of papers that is your 
desk. Post your list by your phone, on your computer, or anywhere 
that you’re sure to see it whenever you look up. It will help keep you 
motivated to focus throughout the day.

PUT THE PHONE DOWN
You’d be amazed at how much time goes into “quickly checking 
Facebook” or responding to a text on your phone. The fact of the 

matter is, every time your attention is pulled away from the task at 
hand, it’s going to take you twice as long to get back in the flow. 

TAKE BABY STEPS
Don’t wait for a solid block of time to accomplish a large project—
do as much as you can, whenever you can—even if it’s only 15 
minutes at a time. That big block of time may never appear, but 
taking little bites will accomplish way more than you think.

CLEAN UP
If your desk is cluttered, you’re more likely to spot  
a distraction. It’s easy to lose focus on the big stuff when there’s  
a bunch of little stuff just begging to steal your attention. Clear 
your desk and dive in. Above all, take a page from Nike’s book,  
and Just Do It!

You started out your workday with a specific goal in mind—but now it’s 5 o’clock 
and you’re no closer to accomplishing that goal than you were this morning. 

Where did the time go? Chances are, it was wasted dealing with minor issues and 
distractions, or (admit it) it was procrastinated away. So how can you find your 
focus and ramp up your productivity? It’s simple. Just follow these five tips:

CREDIT  ACCESS MADE EAS IER

P roposed changes that have been made to the way FICO 
computes credit scores could make it easier for consumers to 

get home mortgages after tight post-recession lending standards shut 
millions of potential new homebuyers, particularly young Americans 
out of the real estate market. Recent changes to the way Fair Isaac 
computes people’s credit score gives less weight to unpaid medical 
bills when assessing creditworthiness and starting this fall, borrowers 
won’t be penalized if they’ve had bills settled with a collection agency. 
This revision is long overdue and should benefit both borrowers and 
creditors. What a lot of people don’t know is that creditors report 
information to the three major credit reporting agencies on a voluntary 
and inconsistent basis which unfortunately means that they make 
mistakes all the time and will most likely continue to make mistakes 
irrespective of the new score revision. Furthermore, the three big 
credit reporting agencies--Experian, Transunion and Equifax--really 

don’t have much of an incentive to fix 
mistakes on your credit report. The good 
news is that you can protect yourself by 
first getting a free credit report from each of 
the credit bureaus at annualcreditreport.com 
or by calling 877-322-8228. You then must go 
through each of your credit reports as soon as 
you receive them. If you find a mistake on your 
credit report, here’s what you should do: Directly 
dispute a credit report error either in writing 
using overnight return-receipt mail or by going to 
that specific credit bureau’s website, making sure 
when you do, you reference the file number you’ll 
find in that credit bureau’s free credit report.

REAL ESTATE 
T IPS

W hen Craig 
N e w m a r k 

set out to meet 
other techies in 
San Francisco, he 
started by emailing 
his buddies and 
asking for connections. 
It was 1994, and as his 
group of friends expanded, 
so did the breadth of topics that he 
shared. Members of the group began requesting that he 
pass around job listings and items that were for sale—up 
until that point, most viewable in the newspaper. By 1995, 
his number of contacts had hit 250 names and he wanted 
to make the process more official. Initially, he wanted 
to call his website SF Events, but his members already 
had it named. Since then, if you’ve ever gone online to 
sell a couch, look for a job, or meet up with a “missed 
connection,” you’ve probably frequented what is known 
today as Craigslist.  

Rule of 72s:
You can quickly calculate the number of years it will take for your real 
estate investment to double in value by dividing the annual percentage 
growth rate by 72: number of years to double in value = 72/Rate  
of Growth.

For example:

• At an 8% annual growth rate, your real estate investment will double 
in about 9 years (72/8=9)

• At an 12% annual growth rate, your real estate investment will 
double in about 6 years (72/12=6)

• At an 24% annual growth rate, your real estate investment will 
double in about 3 years (72/24=3)

The Capitalization, or Cap Rate, for a property is the ratio 
between its net operating income (NOI) and the property’s 
value:

• Capitalization Rate = Net Operating Income/Value
• You can transpose the formula to solve for property value or net 

operating income:
• Property Value = Net Operating Income/Capitalization Rate
• Net Operating Income = Property Value x Capitalization Rate

Classifying real estate expenditures as repairs, rather than 
capital improvements, often results in tax savings.

Landlords normally must deposit security deposits into an 
interest bearing account within 30 days of the receipt of the 
security deposit.

dollar amount isn’t too loose. If you can, set your price cap in stone, and stick with 
it. It’s easy to get carried away, so be sure to keep your feet on the ground. Also, 

have goals in mind. If your cap is x-amount of dollars, make it a goal to spend 
just a little bit less, so you can save the rest for a rainy day.

Second, be prepared to work with the asking price. Whether it’s a car or a 
house, know how much the seller wants. Even if the price is outside your 

budget, you can construct a win-win solution for everyone. As long as each 
party is aware of what the other hopes to accomplish, you can come to a 

conclusion without having to clean up a mess later.

Finally, don’t be afraid to back out. Knowing when to walk away is one of your greatest assets in 
negotiating. If the business isn’t working out, move on. Even if this is your first substantial purchase, 
you don’t want to feel pressured into taking on a payment you can’t afford. If the seller you’re working 
with really wants your business, they will be much more willing to reevaluate pricing, if they know 
you’re serious about walking away. Best case scenario, they readjust the price and put you in a much 
stronger position to negotiate further. 

Good luck, Larry! 
—Gerald

Larry,

Negotiating can be a challenge, especially 
if it’s not something you do very often. 
That’s fine; not everyone is a born 
salesman. It’s important to know where 
your strengths lie, and there are ways to 
improve your negotiating skills, so here are 
a few tips for effective negotiation.

First, set your financial boundaries. Of 
course, it’s important to know how much 
you’re willing to spend, but make sure that 

FICO Commits to Changes, But Monitor Your Credit Anyway
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ASK GERALD 
a Real Estate Question

Real Estate Insights

I want to buy a home, but 
I’m nervous about the 

negotiation side of purchasing a 
property. I didn’t have much luck 
negotiating when I bought my car. 
Got any tips to get me going?

—Larry, Sparta, NJ

DID YOU KNOW...

Making the  
ListQ:


